





Offer Buvers a 4.99%
Intcrest Rate!
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READY TO SELL LIKE

A STRATEGIST?
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Seller Financing Report

(775)291-2009

SELLER'S EDGE

Another Price Reduction? Discover Powerful Strategies That Get You More

Is your listing
getting stale?

Have you been advertising
your home for sale without an
offer for more than 60 days?
Thinking about taking it off the
market? What you don’'t know
about ‘terms’ could cost you
thousands. Our methods get
you under contract..

Is your escrow
falling apart?

If you have a transaction falling
out of escrow because the
buyer’s financing fell through,
reach out to us. We can often
keep the deal together, and
we are not loan originators. If
you can be flexible, we can
create brilliant solutions.

Have a buyer asking
you to carry?

If you have received an offer
from a buyer asking if you will
‘carry’, ‘offer terms’, provide
‘seller financing’, we help you
understand the risks and
rewards, and determine which
strategy is safest and most
profitable for you. You'll know
the value of your note BEFORE
you create it.

It may be surprising to learn that some owners would never
consider selling their residential or commercial property for cash.
As part of their estate and retirement planning, these savvy
sellers have intended all along to convert their real assets into
paper assets for hassle free passive income later in life.

When a seller lends a buyer their equity !precluding the need for
bank financing" there are many compelling benefits:

1. Aquick sale for the highest possible price. Terms are the most
powerful amenity and can greatly enhance a property’s
marketability.

2. Defer capital gains. Internal Revenue Code 453 allows for
deferred capital gains according to the ‘installment sale’.
These seller’s don't have to write the IRS a big check at
closing. This allows them to leave their money at work earning
interest, secured by a property they know intimately.
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